HAIR PRO CONSULTANT'S GOALS

A. Why do you need or want to work?

B. How many hours do you want to work a day?

C. How much do you want to make this year?

D. What days do you want or can you work?
E. If you could have anything or go anywhere what or where would that be?

AND TRACKING

WHAT ARE YOUR GOALS

F. What is most important to your goals - Position, Recognition or Money?
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